









Customer Nome:- 

Account Number:______ 

Customer Class of Trade:_ 

1st Half/2nd Half 1992:_____ 

FINANCIAL - To be determined by RJR Credit Department 


PROMOTION/DISTRIBUTION 

Qualification 

• Did customer satisfy qualification requirements? 

Check: Yes □ No □ 


• List qualification oreas not achieved. 



Performance 

• Agreed Performance (Indicate performance criteria numbers) 

1st Quarter: 

2nd Quarter: 

3rd Quarter: 

4th Quarter; 

• Participant Signature;---Title:- 

• Date:_____ 

• Performance Achieved (Check block if performance achieved) 

let HalfIZD 2nd Half P I 

Payment per 12M case $ 

RJ. REYNOLDS TOBACCO CO. 

Signature:-----Title:_ 

Evaluation Date:_ 

PARTICIPANT 

Signature:-Title:--- 

Evaluation Date:___ 

Original - Customer Copy (While) Division Copy - (Yellow) Customer Copy - (Pink) e>!Wt RJ. R»ynoldiTobo«o Company 


□Z EZ CZ 
□ □ □ 
cm □ □ 

CZ CZ CZ3 



Source: https://www.industrydocuments.ucsf.edu/docs/ysjyDOOO 


51846 8003 




DISTRIBUTOR ASSIST PROGRAM 


PROGRAM SCOPE 

RJ. Reynolds Tobacco Company will provide direct buying customers the ability to earn 

payment for assisting in the handling of Promotions. 

Promotions 

• RJ. Reynolds Tobacco Company will promote selected brand style packs/cartons in 
selected markets during 1992. 

• Premium items will be incorporated into packs or Buy Some, Get Some Free (BSGSF) 
promotions to reward consumer purchase. 

• Direct buying customers will be offered the opportunity to assemble and distribute 
package promotions to retail outlets. 

• Direct buying customers will be offered the opportunity to apply coupons. 

• Coupons will be placed on cartons and/or packages. 

Guidelines 

R J. Reynolds Tobacco Company representative will furnish: 

• A list of retail accounts receiving premium item packs and/or BSGSF promotions 
as well as notification of the week of delivery. 

• Sufficient premiums or BSGSF product shipped to a designated location at least four 
weeks prior to delivery date. 

• Sufficient carton and/or package coupons. 


Payment 

RJ. Reynolds Tobacco Company will pay direct buying customers a percase rate for 
the following: 

• Assemble promotions for sales representative purchase or delivery to retail accounts. 

• Apply carton coupons. 

• Apply package coupons. 



Source: https://wwvy,industrydocuments.ucsf.edu/docs/ysjyD000 



DISTRIBUTOR ASSIST PROGRAM 


PROGRAM SCOPE 

RJ. Reynolds Tobacco Company will provide direct buying customers the ability to earn 
payment for providing Telemarketing assistance. 


Telemarketing 

• RJ. Reynolds Tobacco Company will promote selected brand style packs in selected 
markets during 1992. 

• Premium items will be incorporated into packs or Buy Some, Get Some Free (BSGSF) 
promotions to reward consumer purchase. 

• Direct buying customers will be presented with the opportunity to offer promotions to 
their selected retail outlets. 


Guidelines 

RJ. Reynolds Tobacco Company representative will furnish: 

• A list of retail accounts to present/sell identified promotions. 

• Sufficient premiums and/or BSGSF product displays to deliver to accounts accepting 
promotion. 

Payment 

RJ. Reynolds Tobacco Company will pay direct buying customers for the selling and 
acceptance of promotions to their retail accounts. 



Source: https://www.industrydocuments.ucsf.edu/docs/ysjyOOOO 


51846 8005 





Source': https://www.industrydocuments.ucsf.edu/docs/ysjyOOOO 







